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Announcing our new platform: 
Get ready to innovate independently, the Strategyzer way. Learn more





























What we offer























Advising & Coaching
Transform the way innovation is viewed, measured and delivered in your business
































Innovation Platform
Turn ideas into business models using the renowned, ready-to-use methods and canvasses  on our platform















Training Programs
Train your team to use our reputable tools and methods
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The Value Proposition Canvas
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Value Proposition Canvas is a tool for marketing experts, product owners, and value creators. This method from the bestselling innovation book Value Proposition Design is applied in leading organizations and start-ups worldwide.
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Webinars
Value Proposition Canvas best practices




Webinars
Mastering value propositions











Why use the Value Proposition Canvas?
Precisely define your customer profiles
Identify your customer's major Jobs-to-be-done, the pains they face when trying to accomplish their Jobs-to-be-done and the gains they perceive by getting their jobs done.
Visualize the value you create
Define the most important components of your offering, how you relieve pain and create gains for your customers.
Achieve product-market fit
Adjust your Value Proposition based on the insights you gained from customer evidence and achieve Product-Market fit.


The Value Proposition Canvas explained
A 2 minute overview of the Value Proposition Canvas, a tool for marketing experts, product owners, and value creators. This method from the bestselling innovation book Value Proposition Design is applied in leading organizations and start-ups worldwide.
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Download your free copy of this whitepaper now





























Never miss a Strategyzer webinar

Subscribe to receive email notifications for our upcoming webinars directly in your inbox.
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related reads
Explore other examples

Read our blog
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Get Strategyzer updates straight in your inbox

Subscribe to receive email notifications about upcoming events, news, and more.



Thanks for signing up!











Let's talk

Whether you’re looking for more information or you’re ready to start a project, we’re ready to help.





Thanks for your interest in our solutions. We will be in touch with you soon.
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Value Proposition Canvas is a tool for marketing experts, product owners, and value creators. This method from the bestselling innovation book Value Proposition Design is applied in leading organizations and start-ups worldwide.



Thanks for your interest in 
The Value Proposition Canvas







ONLINE COURSe
Mastering Value Propositions

An online course that includes 8+ hours of high-quality videos and exercises to learn how to design value propositions that your customers want.


Read more












Let's talk

Whether you’re looking for more information or you’re ready to start a project, we’re ready to help.





Thanks for your interest in our solutions. We will be in touch with you soon.

























Your guide through the process of innovation


STRATEGYZER
Who we areTeamContact
CORPORATE INNOVATION
Advising & CoachingTraining ProgramsStrategyzer PlatformOur work
Resources
Knowledge libraryEventsBooksTools & DownloadsBusiness Model CanvasValue Proposition Canvas
COACHES
Meet our innovation coaches
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